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nionpuemcms Ykpainu, sKi 3aumaromscs MapkemuH20801o0 OisibHicmio y ceemenmi B2B — 2ypmosoi

mopeieni. Ilpoananizosano ocobausocmi mapkemuneo6oi oisnbnocmi B2B, maxi sk 8y3vka yinwosa
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ayoumopis; HU3bKOYACMOmHI MeMamuyHi NOWYKOGI 3anumu; 0082Ull YUKI YKIAOAHHS Y200 I,
BHACNIOOK Yb020, 0OMENCEHICMb AHANIMUYHUX OAHUX OJIsL OYIHKU e@eKmMUBHOCMI Mmux 4u IHUUX
3aco0i8 pekiamu.

3 memoro awnanizy yinbosoi ayoumopii ceemenma B2B, ii nompeb i xapaxmepucmux,
00CNI0IHCEHO OUHAMIKY NOULYKOBUX 3ANUMIE GIMYUSHAHUX KOPUCY8ayis Y Mepedci [nmepruem w000
3epH0o60i  npoodykyii.  Busenemo  eucoxy  Kopenayito  3anumie  yici  memMamuxku 3
308HIUHbOEKOHOMIYHUMU, eKCNOPMHUMU NOMPeOaMU.

Obrpynmosano pexkomeHoayii wooo onmumizayii gedbcaimy azpapro2o NIONPUEMCmMEd 00
3a0au B2B mapxkemumney 3 ypaxysauHam GUAGNIEHUX XAPAKMEPUCMUK Yinb0o8oi ayoumopii. Haoawi
pexomeHoayii woo0o 1020 HANOBHEHHS MA CMPYKMYPU OJisl WBUOKO20, 3 MIHIMANbHOIW KINbKICHIO
KIIKI8, OMpuUManHs 6iogioysauamu iHgopmayii npo mosap i 0opeaHizayio y saKocmi HAOIUHO2O0
0i106020 napmuepa. 3aznayeHo, wo i3 3acobié 383Ky B2B-kiienmamu nepeeaca Hadacmvcs €-
mail, 60OHOYAC KOHMAKMHI OAHT NOBUHHI OYMU BUOUMUMU HA KOJICHIU CMOPIHYI 8ebcatimy.

Haseoeni xpoxu wooo opeanizayii B2B pexiamnoi xamnawuii 3acodbamu noutykogoi
onmumizayii eebcaumy acpaprnozo nionpuemcmea. Onucaui 3a2anbHi IHCMPYMEHMU NOULYKOBO2O
npoCy8anHs, Maki K HANOBHEHHA 8eOCalimy VHIKANbHUM KOHMEHMOM, i3 OOCMAMHbO GeIUKUMU
00’ emamu mexkcmy Ha NOCAOKOBUX CMOPIHKAX, ONMUMAIbHO20 HACUYEHHSI CMOPIHOK Ccaumy
KIIOYOBUMU CNIOBAMU, BUKOHAHHA 3AX00i8 308HIUHbOI noulykoeoi onmumizayii. Taxoxc onucaui
nputiomu, wo € cneyugivHumu 0 npocyeanus caumie B2B, maxi Ax 6KnOueHHs 00 NOULYKOBUX
@paz cneyugiunux moougpixamopis, cneyianbHux mepminie, i0eHmugixamopise mowjo.

3azunaueno, wo oCHOGHUMU THCMPYMEHmMamu, AKI sukopucmosye B2B, € inmepnem-pexnama,
caim azpapHo2o niOnpueEMcmea, Ha KUl NOKIA0eHo GyHKYIi OOHeCeHHs AKMYalbHOI MAPKEMUH20801
iHhopmayii 00 Yinbosoi ayoumopii ma 6UKOHAHH OYHKYIU penymayiinoco menedxcmenmy. Taxooc
HABEOEHO PEeKOMeHOayii wooo ephekxmusHoco BUKOPUCTAHHS 000AmMKOBUX 3Ac0o0ié IHmMepHem-
peKiamu, maxKux sk KOHMeKCMHaA pekiama, KOHmeHm-yvapkemune i e-mail pozcunxu.

KarouoBi ciaoBa: intepHeT-pekiama, B2B, arpapHa mnponykiisi, 3€pHOBI KyJIbTYpH,
IHTepHET-MapKETUHT, MOIIYKOBa ONTUMI3aLisl.
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The article is devoted to the peculiarities of the organization of advertising companies of
agricultural enterprises of Ukraine, which are engaged in marketing activities in the B2B segment —
wholesale trade. The peculiarities of B2B marketing activities are analyzed, such as a narrow
target audience; low-frequency thematic search queries; a long cycle of concluding deals and, as a
result, limited analytical data for assessing the effectiveness of certain advertising tools.

In order to analyze the target audience of the B2B segment, its needs and characteristics,
the dynamics of the search queries on the Ukrainian Internet regarding grain products were
studied. A high correlation of queries on this topic with foreign economic and export needs was
revealed.

Recommendations are substantiated for optimizing the agricultural enterprise website for
B2B marketing tasks, taking into account the identified characteristics of the target audience.
Recommendations are provided for its content and structure so that visitors can quickly, with a
minimum number of clicks, obtain information about the product and the organization as a reliable
business partner. It is noted that B2B clients prefer e-mail as a means of communication, and
contact details should be visible on each page of the site.

The steps for organizing a B2B advertising company using search engine optimization tools
for the agricultural enterprise website are described. General search engine promotion tools are
described, such as filling the site with unique content, with sufficiently large amounts of the text on
landing pages, optimal saturation of site pages with the keywords, and implementation of external
search engine optimization measures. Techniques that are specific to B2B site promotion are also
described, such as including specific modifiers, special terms, identifiers, etc. in the search phrases.

The agricultural enterprise website is indicated as the main tool of B2B online advertising,
which is responsible for delivering relevant marketing information to the target audience and
performing reputation management functions. Recommendations are also given for the effective use
of additional online advertising tools, such as contextual advertising, content marketing, and e -
mail mailings.

Key words: online advertising, B2B, agricultural products, grain crops, online marketing,
search engine optimization.

Tabl.: 2. Fig.: 5. Ref.: 16.

ITocTanoBka mpodJsemu. Po3BUTOK 3ac00IB IHTEPHET-PEKIAMHU B CyYaCHUX
YMOBaX PHUHKOBOI E€KOHOMIKHM JO3BOJISI€ YCHIIIHO BUPIIIYBaTH UIUPOKUN CHEKTP
mpoOjieM, TOB’SI3aHUX 13 TIPOCYBaHHAM 1 peaizaiiiero mnpoaykimii. Bucoka
e(eKTUBHICTh I[LOTO BHUAY PEKJIaMHU CIpHUsia po3poOlll HAKOMUYEHHIO JOCBIAY
€()EeKTUBHOTO BUKOPUCTAHHS METO/IB 1 3aC001B OHJIAH-pEKIIaMU. ATpapHUN CEKTOp
€KOHOMIKH, uepe3 HOoro ocoOJMBOCTI oOpraHizamii BUPOOHHMIITBA ¥ peamizarii
IOPOAYKIIii, € BIIHOCHO KOHCEPBAaTUBHUM Y IIJIaH1 3alpOBAP)KEHHSI HOBUX PEKJIaMHHX
TEXHOJIOT1i. AJie BUKOPUCTAHHSI B YMOBaX PUHKOBOI €KOHOMIKM PEKJIAMHUX 3acO01B,
AK1 TIOKa3aJii CBOIO €()EeKTUBHICTh B 1HIIMX c(epax eKOHOMIYHOI IsIIbHOCTI, 3aTHE
BIJIKpUBATH HOB1 MOKJIMBOCTI VIS BUPOOHUKIB 1 IIOCTAYaJILHUKIB
CUIBCBKOTOCIIOAAPCHKOI  MPOAYKII, 30KpeMa, pO3LIMPIOBATH PUHKH  30YyTy,
3MEHIIYBaTH BUTPATH, CKOPOUYIOUM ILISX BiJ BHUPOOHMKA arpomnpojaykuii o ii
CIOKMBaya,  IIBU/IIE  pearyBaTd  Ha  3MIHy  [ONUTY,  MIJBUIIYBAaTH
KOHKYPEHTOCTIPOMOKHICTh ¥ €)EKTUBHICTH POOOTHU MIMTPUEMCTB.

AHaJi3 OCTaHHIX [JOCTKeHb i myOsikaumiid. YOpoaoBXK OCTaHHIX pPOKIB
CIIOCTEPITra€eThCsl  TMOCHIICHHS HAYKOBOTO iHTEpECY A0 BUKOPUCTAHHS
IHTEPHET-TEXHOJIOTIM Yy MAapKETHHIOBMX KOMYHIKAISX arpoOi3Hecy, 30KpemMa B
cerMeHTi B2B-peknamu, 1110 3yMOBIEHO IUPPOBI3AIIEI0 arpapHOrO CEKTOPY EKOHOMIKH
VYkpainu i 3pOCTaHHSAM KOHKYpPEHLIIi Ha BHYTPIIIHBOMY, a TAKOK 30BHIIIHIX PUHKAX.
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3okpema, P. Jloroma pgocmigkyBaB CydacHI 1HHOBAIIMHI TEXHOJOTI1
yOpaBliHHSA  arpoOi3HECOM,  BHCBITNIIOBaB  Kiacudikamito  mudpoBHX i
IHTEJIEKTYaIbHUX TEXHOJIOT1H, IXH1i BILUTUB HA €()EKTUBHICTH BUPOOHUIITBA, CTIHKICTD
1 KOHKYPEHTOCHPOMOXHICTh arpapHux mianpueMctB. Ha ocHOBI BiacHUX
JOCIIIKEHb, aBTOP 3alpPONOHYBAB MOJIENb YIIPOBAKEHHS 1HHOBALlI B arpoOi3Heci,
[0 TOEIHYE PIBHI CTPATETIYHOIO IUIAHYBAaHHS, OpraHI3alliiHUX TpaHCcpOpMaLiid,
udpoBoi 1HPpacTpykTypu i moackkoro kamitany [1]. ¥V crarri H. I'epmaniok
0OTpyHTOBAHO, 110 MUGPOBUN MAPKETUHT y CUILCHKOMY TOCHOJAPCTBI 0a3yeThCs Ha
BUKOPUCTAaHHI MU(PPOBUX KaHATIB (30KpeMa KOHTEKCTHOI 1HTEPHET-peKJIaMu) JIs
3aJlydeHHS Ta yTPUMaHHS KJI€HTIB, a COIllaJbHI MeEpexi W MEeCEeHKEpH
PO3MIIAAAIOTHCS K HAW3PYYHIMIWKM 1HCTPYMEHT MIJBUILECHHS BITI3HABAHOCTI OpEHIY
CUIbCHKOTOCTIOAAPCHKUX ~ BHPOOHUKIB. ABTOpKa TOKa3zye, IO TMEpexiy BiX
TPaIULIAHUX [0 LUPPOBUX IHCTPYMEHTIB MPOCYBAHHA 3MIHIOE BHUMOTHU JIO
CTPYKTYPH MapKEeTHHroBOI 1H(opmarrii, 30kpema A0 aeTaiizaiii JaHUX Mpo MUIbOBI
ayIuTOpii, KOMYHIKaI[IiHI KaHAJIU, MOKa3HUKU €(EKTUBHOCTI PEKJIaMHUX KaMIIaHii,
0  CTBOPIOE  METOAWYHE  MIATPYHTS Uil  TIOTJIHOJIEHOTO aHamizy
B2B-inTepHeT-pekiiaMu arpapHoi mpoaykItii [2].

Huska BiTun3HsiHUX aBTOpiB, 30Kpema: O. [lerpenxko [3], B. Cepos # ixmii [4],
. Cemenpna ¥ 1 [5], B. bougapenko # iHmi [6] oOrpyHTOBYIOTh, IO 1HTETrpauis
U(PPOBUX TEXHOJOTIH y MapKeTHHIOBI cTpaterii arpapuux miampuemct (big
data-anamituka, CRM-cucremu, 10T, onnaitH-maTdopmu) 3ade3rnedye OnTHUMI3alIio
BUTpAT Ha peKjamy, MiJBUIICHHS €(QEKTUBHOCTI TAapreTyBaHHS Ta PO3IIUPEHHS
MPUCYTHOCTI Ha TJIOOATbHUX pUHKAaX. BomHOYAac JOCHITHUKH HAroJOmIyIOTh, IO
BIIPOBA/KCHHSI IHTEPHET-MAPKETUHTY B TOCIOJAPCHKY MISUIBHICTH arpomiAnprueMCTB
CYMPOBOIKYETHCS Oap’epaMu OpraHi3aIlifHOTO W KaJpOBOTO XapakTepy, MoTpedye
amanTaii iHcCTpyMeHTiB 1udppoBoro Mapketunry (SEO, SMM, e-mail-mapkeTtunr) no
raqy3eBoi  cnenudiku ¥ po3poOJEeHHS ~ METOAMYHOrO  arapary  OIlIHKH
PEe3yJAbTaTUBHOCTI TAKUX CTPATETIM.

O. Ky3uk nigkpecitoe, o Juisl arpapHUX KOMIMaHIM 1HTEpHET-KaHAIU CTaloTh
KJIFOYOBUM 1HCTPYMEHTOM poOOTH 3 NpodeciiHO ayauTopiero — Tpeiaepamu,
nepepoOHUMHU TIANPUEMCTBAMH, JIOTICTUYHUMH KOMIIAHIIMU, AUCTPUO I0TOpaMu — 1
BUMAararoTh KOMILJIEKCHOT'O MIePEOCMHUCIICHHS T1IXOI1B 110 o0y 10BU
KOMyHIKamiiHux crtpateriii [7, ¢. 221]. A. PsaOuuk nociimkye OKpeMi acleKTH
[nTepuer-mMapkeTunry npoBigHuXx arpoxosaunrie: HiGynon, Kepuen, MupoHiBchkHit
XJTOOMPOIYKT, ATpompocmepic i 3ayBaxKye, IO B arpapHOMY CEKTOpPl €KOHOMIKH
VYkpainu iHTepHEeT-MapKETUHT nepeOyBae Ha cTaiii 3apoKeHHs [8].

He3Baxatoun Ha 3HAYHWA HAYKOBUU JOPOOOK, HAsBHI JOCIIIHKCHHS
NEPEBAXKHO 30CEPEKYIOThCSI Ha 3arajlbHUX aclekTax IHTEPHET-MapKEeTUHTY B
arpapHiii chept 1 B2C-xkomyHnikauisx, Toai sk crneundika B2B iHTepHET-pexiamu
arpapHoi MPOAYKINi (AOBI'MM LUK Yroj, BY3bKl 3alMTH, CKJIAAHICTb BUMIPIOBAHHS
pe3yqbTaTUBHOCTI KaHaJiB) BHCBITJIeHAa Juiie (parmentapHo. [loganbmioro
BUpIIICHHA MNOTpeOyroTh mpobiemu  (opmamzamii  iHcTpymeHTtapiio B2B
IHTEPHET-pEKJIaMH, BU3HAYEHHA TOKA3HHUKIB ii €(QEeKTHUBHOCTI W onTuMizamii
KOHTEHTY, a TAKOX CTPYKTYPH.

®opmyaoBaHHA HIeill craTtTi. MeETol0 JOCHIKEHHS € OOIpYyHTYBAaHHS
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MPaKTUYHUX PEKOMEHJAIIN 3 IHTEPHET-PEKIaMH arpapHoOi MPOIYKINi i yYaCHUKIB
B2B punky VYkpaiawm, mis 9oro HeoOXigHO: MpoaHami3yBaTH IUILOBY ayAHTOPIIO
iHTepHeT-pekiiaMmu B2B B arpapniil cdepi; 3Bakaroud Ha XapaKTEPUCTUKU LIET
aynuTopii HaJaTW MpPaKTUYHI pekoMeHpanii ywyacHukam B2B punky momo
3aCTOCYBaHHS PEKJIAMHUX 3ac001B i1 oprasizalii pekJlaMHUX KOMITIaHIM.

Buksiag ocHoBHOro marepiajdy gociuilzkeHHs. TeHJEHIIT  PO3BUTKY
€JIEKTPOHHOTI KoMepiii B VYKpaiHi Oe3nocepeqHbo (HOpMYIOTh MEPEAyMOBU IS
aktuBizamii B2B iHTepHeT-pekIamMu arpapHoi MPOJYKIi, OCKUIbKHA 3pPOCTaHHS
OHJIAMH-PUHKY PO3IIMPIOE KOJIO IU(GPOBUX KaHAIIB B3AEMOJIl MK BHUPOOHHUKAMH,
Tpenaepamu it nepepoOnnkamu. HaBeneni y Tab. 1 naHi AeMOHCTPYIOTh XBHJICTIONIOHY
IMHAMIKy 00csariB e-koMmepiii B VYkpaini mmig BmmBoM maHgemii Covid-19 i
MOBHOMACIITAOHOTO0 BTOPTHEHHS POCIi, aje BOJHOYAC MIATBEP/LKYIOTh BITHOBJICHHS Ta
MOBEPHEHHSI JI0 TPAEKTOPIi 3pOCTaHHS, IO MIJICHIIOE aKTYalbHICTh TIOMIYKY
edexkTuBHUX 1HCTpYMeHTIB B2B iHnTepHeT-pexnamu /i arpapHuX MiAMPHEMCTB.

Tabnuys 1
TenaeHuii poO3BUTKY eJIEKTPOHHOI KOMepUil B YKpaiHi Ta iXHiil BIVIMB HA

(¢popmyBanns nepeaymoB B2B inTepHeT-pexiaMmu arpapHoi NpoaAyKuii,

2017-202S5 pp.

Poxu Obesr punky, XapakTeprcTHKa nepiogy
mipn aon. CIITA

2017 1,18 ITouaTok cTaOIIBHOTO 3POCTAHHS

2018 1,44 30inbenns Ha 22% nopiBasiHO 3 2017 p.

2019 1,75 36unbiennst Ha 21,5% nopisHsiHO 3 2018 p.

2020 2,49 30inbmieHdss Ha 42,3%, mopiBHo0YH 3 2019 p., 110 MOB’sA3aHO 3 MAHIACMIEIO
Covid-19, kapaHTHHHI 0OMEXEHHS KO CTUMYITIOBAIH OHJIaHH-POIaXK

2021 3,14 30inbLIeHHs 00CITY PUHKY €JIeKTpOHHOI Komepuii Ha 26,1%, nopiBHioouu 3 2020
Pp., JOCATHEHHS MaKCHMaJIbHOTO MKy PO3BHUTKY Nepe]l BiifHOO

2022 0,31 CrpimMKe 3HIKEHHS 00CSTY PUHKY €JIeKTPOHHOI KOMeplii uepe3 moBHOMacIiTaOHe
BTOPTHEHHSI pocii

2023 1,71 YacTKoBe BiJTHOBJICHHS PUHKY €JIEKTPOHHOT KoMepii

2024 2,08 30inbumenns Ha 21,6%, nopiBaiooun 3 2023 p., TOOTO JOCSATHEHHS MONEPEIHIX
TEMIIiB PO3BHUTKY

2025 2,30 [IponoBxeHHS BiJTHOBIICHHS pPUHKY, OpIEHTAIlisi HA OMHIKAHAIBHI TMPOJaXi W
amamnTamifo Oi3HeCy IO BOEHHHX YMOB, IOCHJICHHS pOJIi MapKeTIUICHCIB i
B2B-enekrponHoi komepuii

Horcepeno: cgpopmosano asmopamu 3a oanumu [16]

Tak, y 2017-2021 pp. cTasie 3poCTaHHS PUHKY E€JIEKTPOHHOI KOMEpIIii Ta MK
PO3BUTKY OHIaH-TOpriBm y 2021 p. B YKpaiHi CTBOPWIN CIIPUSTINBE MIAIPYHTS JJIs
Nepexoly arpapHUX MiANPHUEMCTB J0 HMUPPOBUX KaHaiB 30yTy i akTuBizauii B2B
IHTepHET-pEeKJIaMi, OCKUIbKM O13HEC-KJIIEHTH 3BUKIM IIYKaTH IOCTa4yajbHUKIB M
yKJIagaTH YroJd B OHJIAWH-cepefoBuii. Pi3ke maaiHHA OOCSTIB €IEeKTPOHHOT
komepuli y 2022 p. BHACIIJOK MOBHOMAcHITAOHOI BIfHM THUMYacOBO 3BY3UJIO
MOKJIUBOCTI HU(POBUX KOMYHIKalllid, ajie TMOCTymoBe BigHOBIEHHS 3 2023 p. i1
IIPOTHO30BaHE 3pOCTaHHS CeKTopy a0 2026 p. CTUMYIIOIOTH arpapHuil Oi3HeEC
iHBecTtyBaTd y B2B iHTepHer-pexiiamy (callTh, MapKeTIUICHCH, TapreToBaHi
KaMmIaHii) SIK 1HCTPYMEHT MIATPUMKH €KCIIOPTHHUX MPOJAXIB 1 MOIIYKY MapTHEPIB B
yMOBaXxX YCKJIQJHEHOT JIOTICTHKHU ¥ TpaHcopMallii puHKiB 30yTYy.

o ocobnuBocTelt pexiiamu kommadiii B2B cdhepu y mepexi [HTepHeT MoxkHa
BIJIHECTH HACTYIIHI:
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1. I{imp0oBa ayauTopis JDOCUTHh By3bKa — BIJI MPAaBMJILHOCTI ii imeHTH]IKALI],
BU3HAYCHHS XapaKTEPUCTUK, TOTPEO ¥ 0COOIMBOCTEN 3HAYHO 3aJICKUTh YCHIiX YCi€i
KOMITaHii.

2. JIoBruii LMK yroAu — MICHS MEePIIOro 3BEPHEHHS MOTEHIIHHOTO KIIIEHTa J10
MIJMMCAHHA KOHTPAKTy MOXE MPOUTH MIB POKY 1 OLIbIIE, OCOOIUBO 32 BEIUKUX CYyM
KOHTPAKTIB.

3. Baxko npoBOJUTH OLIHKY €()EKTUBHOCTI 1HTEPHET-KOMYHIKAIlIH, ke TyT
HEMa€ CTAaTUCTUKM TOKYNOK OHJIaliH, $SK B IHTEpHET-MarazuHax, abo JaHux
MapKEeTUHTOBUX JOCHIKEeHb, XapakTepHux a1 punky B2C (business-to-consumer),
OpPIEHTOBAHOMY Ha MPOJaX KIHIIEBUM CIIOXKHBayaM. TaKOX CKIJIATHO 3’sCYyBaTH, IO
BIUIMHYJIO Ha pIIIEHHA MpO MOKYNKY — BHJaya CaWTy B MOLIYKOBIA CHCTEMI,
KOHTEKCTHa peknama, PR-ctartsa, direct mail, rpamotHo odopmienuit cailr,
KOHCYJIbTAIllSl Y COIIaIbHIM Mepexi. | TojmoBHa mpobOiieMa sKpa3 y YacoOBOMY
iHTepBaii, ockuibku s B2C BiH HabaraTo MEHIIMKA 1, BIAMOBIIHO, MOXKHA
MIPOCTEKUTU BIANOBILAHICTh 3aXOAYy-KYIIBIi, a00 MPOBEIECHHA PEKIaMHOI aKIii —
301IBIICHHS TPOJAXKIB.

4. lle oxniero ocobauBicTiO B2B cerMeHTy pUHKY € 0OMEXEHICTh PEKJIIAMHOTO
IHCTpYMEHTapi0. 30Kpema, 3riAHO 3 BIATYKAMH €KCHEPTIB-PAKTUKIB, HHU3BKY
¢(eKTUBHICTh TIOKa3y€e PO3MIIICHHS PEeKIaMH B comliaabHux Mmepexax [9]. Takox
npoOieMu MOXKYTh BHHUKATH Ha e€Taml TOIyKy MNpodeciiHuX peKIaMHUX
MalJaHYMKIB: X MOXe OyTh HebaraTo, a Ti 10 € MOXKYTh HaJIEKAaTU KOHKYPEHTaM,
10 POOUTH MPAKTUYHO HEMOMKIIMBUM PO3MIIICHHS TaM CBO€1 PEKIaAMH.

Jlnst  gochmimKeHHST [UTbOBOI  ayAWTOpli pPEKIIaMHOI KOMIMAaHIi arpapHHX
HiANPUEMCTB, OpleHTOBaHOI Ha B2B cermeHT pHHKY, pPO3IJISIHEMO CTaTHCTUKY
TEMaTUYHHUX TIONTYKOBHX 3alUTIB. 3 METOI0 BIUIUJIEHHS TIONIYKOBHX 3allUTIB
cermeHTa B2B Bix 3amutiB, MOB’s3aHUX 13 PO3APIOHOI0 TOPTiBIECIO, SIK MapKepHI
MOIIYKOBI TEPMIHM BHUKOPHCTAEMO KIIIOYOBI (Ppa3u, MOB’A3aHI 13 3€PHOBOIO
MPOAYKIIIEI0 arpapHUX MiANPUEMCTB. 30Kpema, (Ppa3u 31 CIOBOM «KYKYpyl3a», SKe
BIIHOCHO PIJIKO BUKOPHUCTOBYIOTHCA Yy MOLIYKOBUX 3anuTax cermenta B2C.

Ha puc. 1 HaBeneHa cTaTucTKa MOUTYKOBUX 3aIUTIB 31 CJIOBOM «KYKYPY/I3a» 110
noiykoBoi cuctemu Google.

rpya. 2006
Kykypysa 29
i
®

Puc. 1. CTtaTHCTHKA MOMIYKOBHX 3aNMUTIB 31 CJIOBOM «KYKYPYA32» 10 MOILYKOBOI
cuctemn Google Trends 3 01.01.2004 p. 10 20.11.2025 p., y BiTHOCHMX OJHHHLISIX
10 MAKCUMAJIBHOI0 3HAYEHHSA

Licepeno: cghopmosano aemopamu na ocnogi danux [10]
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Sk BuaHO 3 HaBeaeHOi Ha puc. 1 miarpamu, 10 2006 poOKy CIOBO «KYKYpPYA3a»
MPaKTUYHO HE 3yCTPIUajoch y TMONIYKOBHX 3amuTtax, a micis 2007 poky crajuo
3yCTPIYaTHCh 13 BIIHOCHO BUCOKOIO YaCTOTOR0, sIKa CTaOb1IbHO 3pocTae. Lo curyarito
3 TMOSIBOI0 TEMAaTUYHMX MOLIYKOBUX 3amuTiB micias 2007 poky 3HAYHO MOSICHIOE
po3mMiieHe Ha BebOcaiiti Food and Agriculture Organization of the United Nations
TOCIIIKEHHS, Y IKOMY, 30KpeMa, ommyoiikoBaHo: «[lo3uTuBHA TEHIEHIIISI B TOPTIBIII
CLIIBCBKOTOCTIONNAPChKOIO MpoayKitieto 3 2002 poky Oyia pantoBo nepepsana y 2008
poli rino0anbHOIO peneciero, 1 xoua BoHa BigHoBmiacs y 2010 i 2011 pokax,
YIOBUIBHEHHSI CBITOBOI €KOHOMIKH, OCOOJIMBO Yy PO3BMHEHHMX KpaiHaX, TaKuX SK
Kuraii, CcyTTeBO BIUIMHYJIO Ha TOPTIBIIO Ta I[IHM HAa CUPOBHHHI TOBAapH.
besnpenieieHTHE 3pOCTaHHS MOMUTY HA CUTLCHKOTOCIOIAPCHKY MPOIYKIIIO MPOTATOM
OCTaHHBOTO JIECATWIITTS OyJi0 3yMOBJIEHE 3pocTaHHsM y Kurtai Ta 30UTbIICHHSM
BUPOOHUIITBA OionanuB B ychoMy CBITI)» [11].

3 BKa3aHUMH TOJISIMH TaKOX KOPEIIITh JaHl oQIliifHOrO BeOCanuTy
Jlep>xaBHOi CIy>)kOM CTaTUCTUKU YKpaiHW, 3TITHO 3 SIKUMH EKCIOpPT YKpaiHOo
3epHOBUX KyJIbTyp Y 2008 portii 3pic, nopiBHiotouu 3 2007 poxkom Ha 485% [12].

[[lo6 mepexkoHATHCh, IO caMe 30BHIIIHHOCKOHOMIYHA JISUTHHICTh € YMHHUKOM,
KU CIIPUYMHMB PI3KE 3pPOCTaHHS MOIIYKOBHUX 3allUTIB Y [IbOMY TOBAPHOMY CETMEHTI,
PO3IIISIHEMO CTAaTUCTUKY 3alMTIB MIOJ0 IHIIMX EKCHOPTHHUX CLILCHKOTOCIIOAAPCHKUX
KylnpTypax. Y mnepeaBoenHoMmy 2021 pori «HaWOUTBIIMK BHECOK y (OpMyBaHHS
€KCIIOPTHOI'O BUTOPTY BHECIIM BXKE TpaIuLIiiiHI AJist ykpaiHcbkoro ATTK:

- eKCIOPT 0J1ii COHAMHUKOBOI (23% excnoptHoro Buropry y 2021 p.);

- KyKypynsu (22%);

- mrenuti (19%);

- HaciHHA pinaky (6%);

- MaKyX" COHSIITHUKOBOI (6%);

- stameHto (5%);

- m’sica ituti (3%);

- coeBux 000iB (2%);

- coeBoi omii (1%);

- x11600ynmounux Bupo0OiB (1%)» [13].

Jlis TmepeBIpKM  KOPETSIi TMOIIYKOBHX 3alMTIB, IOB’SI3aHUX 13 3€PHOBOIO
MPOAYKIEIO 13 CUTYAII€I0 HA CBITOBUX PUHKAX, HABEAEMO TaKOX rpadiku CTATUCTHKH
MOITYKOBHX 3aITUTIB 31 CJIOBAMH «ITIICHUI, «PIITAK», «TIMIHBY, «COos» (pHUC. 2-5).

rpyA. 2006

Puc. 2. CtatucTHKA MOMIYKOBHMX 3ANMUTIB i3 CJIOBOM «IIIEHUL» 10 NMOLIYKOBOI
cuctemu Google Trends 3 01.01.2004 p. 1o 20.11.2025 p., y BiTHOCHMX OHHHISIX

A0 MAKCHMAJIBHOI'0 3HAYCHHSA
Horcepeno: cgpopmosano asmopamu na ocrosi danux [10]
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Bep. 2008

Puc. 3. CtaTucTHKA NOLIYKOBUX 3aMUTIB i3 CJI0BOM «pinaky 0 NOUIYKOBOI
cuctemu Google Trends 3 01.01.2004 p. 10 20.11.2025 p., y BiTHOCHIX O JHHHLSIX

A0 MAKCHMAJIBHOI'0 3BHAYCHHHA
Hocepeno: cghopmosano asmopamu na ocrnosi oanux [10]

KBiT. 2007 !
MMiHE 75 l l H r W

Puc. 4. CraTucTHKA NOMIYKOBHX 3aIMTIB i3 CJI0BOM «SIYMiHb)» 10 MOLIYKOBOI
cuctemu Google Trends 3 01.01.2004 p. 1o 20.11.2025 p., y BiTHOCHMX O THHHIISIX

J0 MAKCUMAJIBHOI'O 3HAYCHHHA
Horcepeno: cghopmosano asmopamu na ocrosi danux [10]

YkpaiHa, 2004 — go cborogHi

1 ciu. 2004 p.

Puc. 5. CTaTHCTHKA NOIIYKOBHX 3AIHUTIB i3 CJIOBOM «COS» 10 MOLIYKOBOI
cuctemu Google Trends 3 01.01.2004 p. 10 20.11.2025 p., y BiTHOCHMX OJHHHLISIX

A0 MAKCHMAJIBHOI'0 3BHAYCHHHA
Horcepeno: cgpopmosano asmopamu na ocrnosi danux [10]

® cos

TpaB. 2008

con 59

%
[ggMia

Hani puc. 1-5 cBiguaTh TpO BHUCOKY KOPENAIII0 JUHAMIKH 3pPOCTaHHS
KUTBKOCT] OLITYKOBHX 3aIIMTIB H[0JI0 OKPEMHUX 3€pPHOBHUX KYJIbTYpPaX SIK 13 IUHAMIKOIO
BUPOOHMIITBA, TAK 1 3 BUIIEHA3BAaHUMU TOJIISIMU Ha CBITOBUX pUHKax. lle Bka3ye Ha
Te, 0 AUHAMIKa JAaHUX MOITYKOBUX 3alHTIB 3HAYHO MOB’s3aHA CaMe 3 €KCIIOPTHUMHU
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nmocrayaHHsMu. Ha BigmMiHy Big cTaOUIBbHUX, YOPOJOBX JOBrOro  4acy
HANpanboOBaHUX, KOMEPILIWHUX 3B’S3KIB MIK BHpPOOHHKAMHU ¥ peanizaTropaMu
arpapHoi MPOAYKIii Ha BHYTPIIIHBOMY pPHHKY, O0’€MH EKCHOPTHHMX IOCTadyaHb
MOXYTh CYTTE€BO 3MiHIOBaTHCh. Hampukian, 3riiHO 3 JaHUMH, HABEACHUMHU Y
Facebook na crtopinmi Acomianii Ukrainian Agribusiness Club Big 07.11.2025 p.,
axuo y 2021 pori ssumeHto 0yino ekcrnopToBaHo Ha cymy 1,27 mupn non. CIHIA, to y
2023 pomi 00’eM ekcrnopTy i€l KyabTypu 3HH3UBCS 10 362 mun gon. CIIA, a'y
2024 porti — 3pic go 557 muiH non. CIIA [14]. Taka auHaMika eKCIIOPTHUX 00’ €MIB
noTpedye IHTEHCUBHOTO OOMiHY 1H(OpMAIlI€I0 MK BUPOOHMKAMU U TOPTiBEIbHUMHU
OpraHizailisiMi, a TaKOX aKTHUBI3y€ KOHKYPEHTHY OOpOTHOY SIK cepell BUPOOHHKIB,
Tak 1 cepen mnocrtadanbHUKiB. Illo, 3aramom, MiABUINYE POJIb 1 CTUMYIIOE
BUKOPHUCTAHHA 3aC001B IHTEpHET-PEKJIaMHU B arpapHOMY MapKETHHTY.

3 MeTOI0 MIATBEPPKEHHS MPAaKTUYHOI JOLUIBHOCTI BIpoBajykeHHs B2B
IHTEpHET-PEKJIaMU B arpapHOMY CEKTOpI €KOHOMIKM y TaOJ. 2 HaBEICHO MPHUKIAIH
UM(POBUX MAPKETUHIOBUX 1HILIATHUB arpapHUX MIAIPUEMCTB 1 rajay3eBUX OpraHizallii,
Kl ~ JEeMOHCTPYIOTb  BUKOPUCTAHHS  OHJIAWH-PEKJIAMH, KOHTEHT-MapKETHHTY,
COIIAIbHUX Mepex, creriaitizoBanux B2B-mmardopm 1 nudpoBux exocucreM st
MPOCYBaHHS arpapHoi NPOAYKIIi Ta HajJaro/KeHHs MDK(IPMOBUX KOMYHIKaIllH.
HaBeneni keiich J03BOJSIFOTH  OIIHUTH ~ PE3yJAbTaTH  BIPOBAKCHHS  TaKUX
THCTPYMEHTIB 32 MOKa3HUKAMH 3aJTy4eHHS J1J11B, OXOIUICHHs MpodeciitHol ayauTopii,
3pOCTaHHA B3a€MOJII1 Ta (POPMYBaHHS JOBrOCTPOKOBUX MAPTHEPCHKUX BIAHOCHH.

Tabnuys 2
IIpukaaau BnpoBax:keHHs: B2B iHTepHeT-pexiaMu i HH(PPOBUX
MAapPKETHHIOBHMX 3aX0/iB arpAPHUMH NIANPUEMCTBAMHU B YKpaiHi

®opmat B2B
ArpapHe . ) /
HiANPUEMCTBO / IHTCPHET-pCIIaMH LlinsoBa B2B-ayauTopis KopoTka xapaktepucTtuka Kency
wiatdopma upposoro
HPOCYBaHHS
1 2 3 4
Sunflower seed | KonrekctHa pekiama B depmepH, epepoOHHKH, CrBopeno komIuiekcHy B2B-kammaHito
processor Google Ads, MOCTAYATBHAKY HACIHHS B yMOBaX  Maibke  HYJIBOBOTO
SEO-kammaHis 3 MOLITYKOBOTO MOTIUTY; 3aBASKH
PO3IINPEHOIO rmbokoMy  300py  CeMaHTHKH W
CEMaHTHKOIO 32 cermeHranii 'y 2019 p. orpumano
3alUTaMU «HACIHHSA 74 BUCOKOSIKICHAX B2B-nigu s
COHSIILIHHKYY, «seedsy, 3aKyHiBIIi CHPOBHHH
«sunflower»
YxpaiHchki Hudposi pexamui [HO3eMHI ONTOBI MOKYIIII, Y  wmexkax  po3poOku  mudpoBoi
KOMIIaHii- KaMnaHii B JcTpu6 10TOpH, MapKETUHTOBOL cTparerii

BUPOOHUKH STij coLMepexax, piTein-mepexi NPOJIEMOHCTPOBAHO KeicH YCHIIIHMX

(excmoprt sATOAM) | TapreToBaHa peKiIaMa OHJIAMH-KAMITaHi{, SKI  IT1JBHIIMIN
il KOHTEHT-MapKETHHT BIII3HABAHICTh OpeHAy ¥ CHpusmn
Ha 3apyODKHHUX pHHKAX YKJTaJJaHHIO B2B-koHTpaKTiB Ha

30BHINTHIX PUHKAX

Glendeal OmutaiftH-MapKeTIUIeiic, BupoGuuku ITnardpopma BHCTymae SK HHPPOBHIA
(YkpaiHcbka ne hepmepu CLILCHKOTOCTIOAPCHKOT B2B-maiigaHuuK U1 MacOBHX ONTOBHUX
B2B PO3MIIIYIOTH JIOTH 3 MIPOAYKIIii, TperaepH, yrox; oHmaiiH-kaOiHeT, ¢uIBTpH 3a
agri-maardopma) | TPOAAKY 36PHOBHX it OpOoKepH, MIXKHAPOIHI CLIBCHKOTOCTIOIAPCHKOIO KYJIBTYPOIO Ta
OJIIHUX KYJBTYD, @ MOKYIIL oOcsiramy,  IHTErpoBaHW  4YaT i

MOKYIIIL MyONiKyHOTh MIMICKa TNEpPETBOPIOIOTh  CaliT  Ha

3aMKUTH; BHYTPIIIHS CepeIoBHILEe MOCTIHHOT

CHUCTEMa OTOJIOIICHb i
IU(PPOBUX TPOTIO3UITIH

B2B-komMyHikamii Ta «pekiiaMu» JIOTIB
0e3 TpaJMIIHHIX NTOCEPEAHUKIB
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IIpooosowcenns maoba. 2

1 2 3 4
NIBULON Kopnopatusnuii caiir, depmepcbki YnpoBamKeHO — e-IOKYMEHTOooOIr i
(arpoxomauHr) CJICKTPOHHMN Ka0iHEeT | TOCHOAAapCTBA-TIOCTAYANbHUKN | OHJAWH-KaOiHET, Je TOCTaYalbHUKU

[IOCTavYaIbHUKA,

T DKATAT-KOMYHIKaIii
4yepes 0coOuCTi
KabiHeTu i
OHJIalH-CepBicH

3epHa

06auaTh KOHTPAKTH, CTaTyC OIUIAT 1
MOCTABOK; IIe MoenHye (PyHKIIT cepBicy
i B2B-mapkeTuHTy,  3MIIHIOIOYH
JIOBipy, @ TaKkoX  CTUMYJIOIOYH
JIOBFOCTPOKOBE CIiBPOOITHUI[TBO

Agroportex.bio

(B2B-MapKeTIUIeiic)

Omnnaitn-rargopma 3
myOJTIKAII€I0 ONITOBUX
MIPOTIO3HIII T

OnroBi oKy, Tpeinepu,
(bepMepH, mocTayaabHUKH

pecypciB

CriertianizoBaHHHA YKpalHChKHI
B2B-mapkermueiic Juis TOPTiBII
arpapHoOI0 TPOJYKLIEI0 I pecypcamu;

arponpoIyKIIii, MUPPOBI  IHCTPYMEHTH  MIaTGOpMHU
TMIOIIYKOBI QUIBTPH, (haKTHYHO BUKOHYIOTH POJb IOCTiHHOI
BHYTpIlIHI B2B-inTepHer-pekiiaMu  TOBapiB i
IHCTpyMEHTH NpOJNAaBIIB y Mexax mpodeciiiHol
TIPOCYBAHHS TTO3UIIIH ayIuTopii
ﬂofcepeﬂo.' cucmemamu3oeano  aemopamu Ha OCHO8I  OQHUX  BKA3AHUX azcpapHux

nionpuemcms

Buxonsun 3 Toro, mo HalBa)XIUBIIIMM 3acCO00M IHTEPHET-PEKJIaMU € CauT,
PO3TJITHEMO OCHOBHI BUMOTH JI0 KOPIIOPATUBHOI'O CAWTY arpapHOro MiJInpHeEMCTBA, 3
ypaxyBaHHSM 3pPyYHOCTI MOTO BUKOPUCTAHHS 3aKOPJAOHHUMH BIiJBiyBadyamHu.
Amepukanceke areHTcTBO KoMarketing Associates, 1o creuiaigizyerbcs Ha
texHonorisix B2B, y 2014 p. mpoBeno AOCHIKEHHS, Yy SKOMY B3SUIM Y4acTb
175 xommanii [15]. YyacHukamu onuryBaHHs nepeBakHo Oyyu kommanii 31 CHIA #
IHIIMX PO3BMHEHUX KpaiH, TOOTO pecrnioHaeHTamu Oyinu npodeciiini B2B-0aliepu 3
pI3HUX cdep EKOHOMIYHOI ISIIBHOCTI, SIK1 OI[IHIOBAJIU 3py11H1CTL 1 3MICT CaWTIB
nocradyaabHUKIB. ONUTyBaHHS MPOBOJAMIOCS 3 METOI 3’sCYyBaHHS MOTped
MOTEHLIMHOTO KJI€HTAa — IO CaM€ 3aMOBHUKH OYIKYIOTh BiJI CalTy MallOyTHHOTO
rapTHepa, Ta 110 MOXKe BIJIIITOBXHYTH BiJI CITIBIIpalll. 3a pe3yabTaTaMu JOCIIKCHHS
BJIaJIOCs 3’ SICYBaTH, III0 caMe Ma€ OyTH PO3MIIIEHO Ha caiTi mocradaibHuka. DaxiBIli
po3poduiM mopaau 3a 4otupMma chepamu, KOXKHa 3 SIKUX JOIMOMOKE MpaIloBaTH 3
caiitoM y B2B-HanpsmMky.

1. 3B’s30k 13 KiieHTaMH. Maibke BCI KIIEHTH BBaXalOTh 3a Kpalle
CIIJIKyBaTHCS 3 MapTHepaMu uepe3 e-mail. bibire sik moloBHA ONMMUTAHUX 3asBUIIH,
10 HE JOBIPAIOTh KOMIAHISAM, SIKI HE PO3MINIYIOTh KOHTAKTHI JaHi HA CBOIX CalTax.
Maiixe 70% cTBepIKYIOTh, IO ajpeca W aHaloriyHa iHoOpMAalls MalTh OyTH
00O0B’SI3KOBO pO3TalllOBaHI Ha cTopiHkax. HaiimomupeHimmuM 3aco00M 3B’SI3KY
Ha3BaHO €JIEKTPOHHY mowTy. Ha apyromy micii 3 yuManuMm BIAPUBOM — TenedoH.
binbiicTh BIACHUKIB CaWTIB PO3MIIIYIOTh KOHTaKTHI (OpMU, ajie Takuil BapiaHT
Oaxkae BUKOpUCTOBYBaTH Juiie 39% BiaBiIyBadiB.

2. Illo ob6om’sa3koBO Mae Oytu Ha caiTi. OKkpiM KOHTAKTHOI i1H(MOpMAaILi,
3aMOBHUKHM BBa)KalOTh BAXKJIMBOIO LIIHY — Mai)Ke MOJIOBUHA ONMMUTAHUX 3asIBIISE, IO
BIJIOMOCT1 TIpO I[IHYy MaioTh OyTH BKazaHi 000B’s3koBo. Ille 38% xouyTth OGauuTu
iHpopMarito mpo TexmiATpuMmKy. Cepen 1IHIIOTO HA3UBAIUCSA KEHCH, CTaTTi,
myOsikanii y 61031 i aHAIOT14HI B1IOMOCTI.

3. l'onoBHa ctopinka. Ha ronosHiit ctopinii B2B-caiiTy Maifke BCl 3aMOBHUKHU
X0uyTh OauuTH JeTanbHy IHQOpPMALII0 TPO MPONOHOBAaHI TOBApU W MOCIYTH.
Binburicte BBaXxae, 0 CalT MOBUHEH MOYMHATHCS 3 omucy Komrmadii. [IpubiauzHo
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TpETHHA BIJIBIAyBaviB BBa)XAlOTh 3a IOTPIOHE BWBYATH JOJATKOBI MapKETHHIOBI
MaTepialiu, TOCSITHEHHS Ta HAarOPOJH, @ OCh KHOIKU COIIaIbHUX MeJlia YH MOCUJIaHHS
Ha OJor 1mykae HabaraTo MeHINa KUTbKICTh KIIEHTIB — 013bK0 24%.

4. o mpatye BiaBimyBadiB? 3aMOBHUKH 3aJlMIATh CAWT, SKIIO MiJ 4ac HOTO
BIJIBIIyBaHHS aBTOMAaTUYHO BMHKAIOThCSI MY3MKa, BIJ€O YU aHIMOBaHa peKjiama.
PoznpaTyBaHHsl BUKJIMKAIOTh BIKHA, IO CIUIMBAIOTh. 83% OMUTAaHUX PO3MOBUIH, IO
NOKWHYTh CaWT, HE TMO0AuYMBIIM JOKJIAJHUX BIJIOMOCTEH NP0 KOMMAHIIO YU
KOHTaKTHY 1H(opmariiito.

Po3pobmsitoun ctpaterito mpocyBaHHs kommnaHii Ha B2B-punok, motpibHo
3Ba)kKaTH, 10 3arajoM IMOIIYKOBE MPOCYBaHHs caiiTy B2B-kommaHii He Mae 3HaYHUX
BIIMIHHOCTEH B IMOIITYKOBINM ontumizallii. [I[poTe BaIMBO BpaxoOBYBaTH, 1110 Y IIbOMY
BUMAJKY Oi3HEC MPOMOHYE ToBapu iHIIOMY Oi3Hecy. Ha BiaMiHY BiJ MOLIYKOBOTO
npocyBanHs st B2C-kommnaniit, SEO ans B2B Ounblie opi€HTYEThCS Ha KIIFOYOBI
BXOJIKCHHS, K1 KepiBHUKHU ¢ipM mykarTh y xoi podotu. SEO mis B2B 1 B2C ne
BIIPI3HIETbCH  (DAaKTOpAaMU  paHXyBaHHS [ONIYKOBOI  BUJA4l  MOIIYKOBUMH
cucteMamu. ToOTO HeMae MEBHOTO AITOPUTMY, IO MOKpAIly€e PaH)KyBaHHS CaTy
B2B-komnanii B mnomykoBid Bujaadi. ToMy Bci poOodi 3aco0M  MOITYKOBOT
onTuMizailii, aktyanbHi 11 B2C, MoxkHa 3actocoByBatu i B2B, ane 3
ypaxyBaHHAM JAesKuX ocoOnuBocTed. Tak, KommaHii, fKl IIYKalOTh HTPOIYKIIO
IHIIMX OpraHizailiii, MOXXyTh 3aJaBaTU y TMOIIYKY KOMEPIIHI 3alUTH Ha KIITaJIT
«KynuTH» 1 «1iiHay. OHaK iICHYI0Th 0co0MMBOCTI /s B2B 3anuris:

- JI0 MOIIYKOBUX (Ppa3 10/1at0Th MOAUDPIKATOPU «IIOCTAYATBHHUKY, «BUPOOHUK,
«TYPTOMY;

- OaraTo KIOYOBUX (pa3 MICTATh CHEIiadbHl TepMiHM, BiacTuBl B2B-
CEerMEHTY, HallPUKJIaJl, Ha3Ba BY3bKOCIEI[1a1130BaHOTO 00JIaTHAHHS;

- pipMu  YacTto 3AIMCHIOIOTH TOLIYK 3a JIOMOMOTOI0 1AeHTH(]IKATOpIB,
Hanpukian, ['OCTy, apTukyna;

- OuTpLIICTh 3anUTIB Y B2B — HU3bKOYACTOTHI 1 1H()OpMaIiiiHI.

3aranom, CTpaTeriro pEeKJIaMHOI KaMIlaHii 3 BUKOPHCTAHHSM IOUIYKOBOI'O
npocyBaHHA y chepi B2B MoxHa onucatu 3a 10MOMOT00 TaKOTO alrOpUTMY:

1. Cknacti moOpTpeT MUIBOBOI ayauTOpii Ta 3pO3yMITH, Ha KOIro 3
MpeICTaBHUKIB O13HECY MOTPIOHO OPIEHTYBATHCS, 1 1110 BOHH IIYKAIOTh Y MOLITYKOBHUX
CUCTEMaXx.

2. ITixibpaty KIFOYOBI BXOMKEHHS — JJIsI IIbOTO MOXKHA BUKOPHCTOBYBATH Pi3HI
cepBicu abo momTykoBi migkasku y Google. OctanHii crociO T03BOJISIE 3HANTH KITFOUOBI
CIIOBa, YBOASYM 3alUTH JO T[ONIYKOBUX CHCTEM M aHATI3YIOUM MPONO3MIIIi
ABTO3AMOBHEHHS. TakOoXX MOKHA TMPOAHANI3yBaTH KIIOYOBI CJIOBAa KOHKYPEHTIB 3a
nornomoroto SEO-inctpymeHTiB. Lle monomoxke migiOpaTvl KJIHOYOBI CJIOBa, 3a SIKUMHU
MaiTaHYuK, 1110 KOHKYPYE, BXKE 3aliMae BHCOKE MICIIE B MOIIYKOBOMY 3anuTi. 3HalAeH1
KJTFOYOBI CJIOBa BUKOPUCTOBYBATH JIJIs1 ONTHMI3allli TOCAKOBUX CTOPIHOK CAMTYy.

4. Jlomatu no caiity B2B-6mor 3 exkcmepTHuUM 1 HikaBUM KoHTeHTOM. Lle
3017IBIIATE OBIPY MOTEHIIIMHUX MOKYIMIIIB 1 JOMTOMOXE CANUTy 3aiHATH BHUII MO3MUIIT
y MOLIYKOBIA BUJAYi.

5. Po3MicTUTH 30BHIIIHI TOCWJIAHHA Ha CalT 13 Taly3eBUX 1 HOBUHHUX
TeMaTuyHUX caiTiB. lle MoxkHa 3pOOUTH, JOMOBISIOYHCH 3 aJIMIHICTPATOPAMH
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catTiB. Takox MOXHa JOMOBJISTHCH 13 TapTHEpaMU W TMOCTavyalbHUKAMH PO
PO3MIIICHHS TOCUJIaHb HA CBIM CAWT 13 IXHIX MalJJaHYHUKIB.

Jlis  ycHimmHOro TMOIIYKOBOTO mpocyBaHHS caiity B2B Ttakox mnoTpiOHO
JOTPUMYBATHCh 3araJIbHUX MPABUJ MONTYKOBOT ONITUMI3aIlii.

1. Po3MiuryBaTH NOBHICTIO YHIKQJIbHUI KOHTEHT W YyHHMKaTH AyOJiB Ha
CTOpPIHKAX.

2. Ha mocagkoBuX CTOpIHKax po3MiIIaTH BIIHOCHO BEJIUKI OOCSATH TEKCTY, 10
3000 3HaKiB.

3. IlpaBuiabHO BIMCYBAaTH KJIFOYOBI CJIOBA:

~ BIMCATH KJIFOYOBE CJIOBO y FOJIOBHUI 3ar0JI0BOK;

~ PO3MICTUTH KIIIOUOBI CJIOBA HAa IMOYAaTKy CTOPIHKH, Yy MEPUIOMY-IPYroMy
a03a1li TeKCTy;

- nepeBiputH, un URL-aapecu mocagkoBUX CTOPIHOK MICTSITh TPaHCIITEPAIio
KJIIOUOBHX CIIIB;

- BUKOPUCTOBYBAaTH CHHOHIMH a00 Bapiallii KJIFOUOBUX CJIIB;

- CKJIACTM  YHIKAJIbHI JECKPHUIIIICHH, SKI MOXYTh OyTH BHUKOPHCTaHI
MOIIIYKOBOIO CUCTEMOIO JIJIsl YTBOPEHHS CHIMETIB MOCAJKOBUX CTOPIHOK.

KpiMm moirykoBoro mpocyBaHHS, SIK OCHOBHOTO 3aC00y 1HTEpHET-pEKJIaMU, SIK
JOTIOMDKHI  peKiamMHl 3acoO0M MOXXyTh OyTH BHUKOPHUCTaHI W 1HII peKJIaMHI
iHCTpyMeHTH. Tak, 4iTKO BHpa)X€Ha CE30HHICTh HAaBEACHOI Ha pHC. 1-5 cTaTucTuku
MOIIYKOBUX 3alHTIB BKa3ye Ha Te, HI0 JOCTaTHRO €(EKTHUBHO MOXYTh OYyTH
BUKOPHUCTAaHI 3acO0M KOHTEKCTHOI peKJIaMH. Y TIOMIYKOBIM BHAa4yl MOILIYKOBOI
cuctemu Google pexiamMH1 OTroJIOIIEHHS 3HAXOASITLCA Y BEPXHIM yacTHHI a00 300Ky
CTOpPIHKM OCHOBHOi MOIIYKOBOI Bujaui. Llel Buj pexiaMu BUMAarae TOHKHX
HaJallTyBaHb 1 TMOCTIMHOTO TECTyBaHHS Ha OCHOBI aHamiTuku. Haifuacrime mixa
KOHTEKCTHY pEKJamMy TOTYIOTh CHeI[aJibHy TIOCAJAKOBY CTOPIHKY  CalTy
nignpueMcTBa. [Hdopmaliisi Ha CTOpPIHIN, SK MPABWIO, MAa€ IMOBHICTIO BiJIMOBIIATH
TEKCTY PEKJIaMHOTO oroJioneHHs. Jlo 0coOauBOCTeM KOHTEKCTHOI pekiamu st B2B
CEKTOpa MOYKHA BITHECTH TaKi:

1) HeIOCTaTHRO BUCOKOYACTOTHHUX IIJILOBUX 3aITMTIB, TOTPIOHO HATOJOIIYBATH
Ha HU3bKOYACTOTHI i CyMIXKHI (Ppa3u;

2) BUKOPUCTAHHS  IHCTPYMEHTIB PEMapKETHUHTY W  PETAPreTHUHTY  JUIs
MOBEPHEHHS THX, XTO paHilie OyB Ha CalTi;

3) poboTa 3 MiHyC-CIIOBaMH, SIKi JOTIOMOXXYTh BiJOKpeMUTH ayautopiro B2B
Bim B2C. MiHyc-cioBa JonmomMararoTh 3HHU3UTH KUIBKICTh HELUJIBOBUX KIIIKIB,
CEerMEHTYBATH ayJUTOPIIO Ta MABUIIUTHU AKICTh KAMITaHIH.

e ogauM iHCTpyMEHTOM pekiamu B2B kommaHii € KOHTeHT-MapKeTHHr. Jljis
MIJBUILIEHHS YII3HABAHOCTI OpeHay W MpOAYKIlT BHUKOPHUCTOBYIOTH TEMaTHUYHHMA
KOHTEHT: TyOJiKamii y rajay3eBUX OHJIAlH-BUIAHHSAX, CTAaTTI Yy KOPHOPATUBHOMY
011031.

[Mogo pexnamMu B COLIAJBHUX MEpEkax, TO BUTPATH Ha Hel PEKIaMHOTro
OI0/KETY MOXKYTh OyTH Hee(eKTUBHUMH, OCKIIBKH 1I€H BUJ PEKJIaMH OPi€HTOBAHUM
Ha CIIOHTaHHE MPUMHATTA pILIEHb MPO MOKYNKH, TOJI SK B arpapHiid cdepi Taxi
pIIIEHHs TTOB’s13aH1 3 IMOIMEPEIHIM aHalli30M, 13 3ATYYEHHSIM JISKIJIbKOX 3alliKaBICHUX
ctopin. Ilepen 3amyckoM CHUIBHOTH W TapreTOBaHOi peKjaMu MOTPIOHO BUBYUTHU

134



EPM
http://efm.vsau.org/

O0COOJIMBOCTI ayAMTOPIi COLIAJIbHOI MEpeXi W UITKO 3pO3yMITH, YW HasiBHA
3alllKaBJIeHa, Yy BIANOBAHMX MPOMO3MULIAX, ayauTopid. Jlnsg 1mporo MokHa
MPOTECTYBAaTH TIMOTE3y W BIAMOBUTHCS BiJ 0OpaHOi cTpaTerii 3a HETaTUBHOTO
pe3ybTaTy.

Takoxk, A MiABUILEHHS JOAJIBHOCTI 10 OpeHAay ¥ AJid OTpUMaHHS 3asBOK,
MOJK€ BHKOPHCTOBYBAaTUCH e-Mail-po3cuiika. Excrieptn BBaxkaroTh e-mail-mapkeTusr
y cerMeHTi B2B omHuM 3 e(peKTMBHMX I1HCTPYMEHTIB 3aJIydeHHs 3alliKaBJICHOI
ayJaUTOPIi.

BucnoBku. PesynapTaTH  mpoBeneHUX — JIOCHIDKEHb  JAlOTh  MACTaBH
CTBEPJIXKYBATH, 110 PYUIIHHOIO CUJIOIO MOYATKY, 1 3HAYHO — MPOJAOBKEHHS PEKIIaMHUX
KOMITaHIM B 1HTEPHET 13 MpOoJaXKy arpapHoi mpoAaykiii B cektopi B2B € excrnopTHi
nocTtayaHHs. TOpPriBeNbHI JIAHILIOKKA MDK BHPOOHHMKAMH ¥ MOCTadaJbHUKAMU
arpapHoi IPOAYKIIii B YKpaiHi (OpMYyIOTECS IPOTATOM JOBTOTO YaCy ¥ BII3HAYAIOTHCS
CTaOUTBHICTIO, TOJl SK O00’€MH EKCIOPTHUX TIOCTa4aHb CLILCHKOTOCIOIAPCHKOT
MPOAYKIII 3 POKYy B PIK MOXYTh CYTTEBO 3MIHIOBATHUCh, LIO BUMAarae OUIbII
IHTEHCUBHUX J1IOBIX KOHTAKTIB 1 IOIIMPEHHS PeKJIaMHO1 1H(opMaIiii.

OCHOBHHUM 1HCTPYMEHTOM IHTEpHET-peKJiaMHM B cekTtopi B2B € cailt
HiANPUEMCTBA, SIKUH BUKOHYE (DYHKIIII TJOHECEHHS aKTyallbHOI 1H(OpMAaLii 10 LUTHOBOL
ayouTopli, a TaKoXX — penyTaluliHOrO MEHEIKMEHTY, JEMOHCTPYIOUYHM JIOCBIJ,
ABTOPUTET 1 HAIIMHICTH ITOBOTO NapTHepcTBa. CalT MOBHWHEH OyTH aJlaliTOBAaHUM JIJIS
IIBUIKOTO, 3 MIHIMAJIbHOIO KUIBKICTIO KJIKIB, OTpUMaHHs BiJBiAyBauaMu iH(opmarlii
po TOBAp W opraHizaiiro. [3 3aco0iB 3B’sA3Ky MepeBara HagaeThes €-mail, KOHTaKTHI
JlaH1 MOBUHHI OYTH BUANMHUMH Ha KOXKHIM CTOPIHIII CaUTYy.

Haii6inbmr eeKTUBHIM BUIOM IHTEPHET-PEKJIaMHU € IMOITYKOBE MPOCYBaHHS.
OnTuMizaiis caTy 10 aaropuTMiB NOLIYKOBOT BHIayl MOUTYKOBUX CUCTEM OXOILTIOE
K BHYTPIIIHIO, TaK 1 30BHILIHIO MOIIYKOBY omnTuMizaiito. Ontumizanis B2B mae
NEeBHI O0COOJMBOCTI. 30Kpema, 1€ BKIIOYEHHS JO TMOUIYKOBUX (pa3 TaKHuxX
MOJU(DIKATOPIB SIK IIOCTAYATBHUKY, «BUPOOHUKY», KTYPTOM», CIICI1abHUX TEPMIHIB,
BinactuBux B2B-cermenty Ttomro. Ilig 4ac 30BHIMIHBOrO MPOCYBaHHS, y MpoOIEC]
JIHKOUIIIHTY, TIepeBary IMOTpiOHO HaJaBaTH BHUCOKOSKICHUM CIICIliaji30BaHUM
calTaM 1 TEMATUYHUM OHJIAH-MailIaHYNKaM.

Ax  nmomomikHHMIT 3aci0 pekilaMM MOXE BHKOPHUCTOBYBAaTHUCH  J100pe
opranizoBaHa e-mail-po3cunka, 3 BHUBIpeHMMH 0a3aMH JTaHUX W AKTyaJbHHM IS
OTpUMYBayiB JIUCTIB 1H(QOpMaTUBHUM 3MicToM. [1[0710 KOHTEKCTHOI pekjiaMu i
peKJaMH B COIIIAJIbBHUX Mepexkax, TO, Ha JyMKY eKCIepTiB, y cerMeHTi B2B BoHH
BUKJIMKAIOTh 3HAYHO MEHILE JIOBIPH Y MOTEHIIHHUX KIIIE€HTIB.
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